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Hepidnyn

XMV EMOTAUN TOV UAPKETVYK KOL OTNV  ETYEPMUOTIKY TPOKTIKY CLYVA
cuvavtatar 1 évvola g A&ilog Emdvopov Ilpoidvtog (Brand equity). O tpdmog
Aertovpyiog ¢ OBswpnrikng €vvolog ovtg omotelel €va amd To O EVOLPEPOVTA
gpguvnTikd nmpota, Kabohg fonbddet Kot Tov EXLEPNULATIO KoL TOV KOTOVOA®TY. AT
T o TAevpd, TovV emEpnpatio yuti avEAVEL TNV OTOTEAECUATIKOTITO TOV,
UELDVOVTOG TIG SUmMAVEG LAPKETIVYK, PEATIOVOVTOG TIC TIEG KOl TO TEPODPLO KEPOOVG
Kot amd TV GAAN mAevpd, TOVG KOTAVOAMTEG YTl Aettovpyel ®C UNYOVIGUOS
acpaleiog, Kabmdg epunvedel TO TPOIOV KOl OTMOKOADTTEL TANPOPOPIES Y10, OVTO,
emmpedlovtag TV OaVTOMEMOIONGCT TOLG KOTG TNV AyopaoTIK) omdQuoT. XTIg
aYPOSUGOTOVIKES TPOKTIKEG 1) dnpiovpyio vyming agiog yio éva mpoidv amotehei Evav
TPOTO EMIAVGNG TOV EMKOVMOVIOKOD TPOPANLOTOG HETAED TOPAYMYOD Kol KOTOVAAWDTY.
Ta o@éAn amd v dmapén vyning a&lag yio éva mpoidv eival 1 dnutovpyio BeTIKOY
cUVIoONUATOV omd TOV TEANTN KATH TNV KATOVOA®MGYN TOv, O VYNAOg Pabudg
mpobupiog ayopdg Tov Kot 1 axpobuptio Yo ovalTnoT EVOAALAKTIKOV TPOIOVTIOV Ao
ToV KaTovaA®™. Xg 6,11 apopd v A&ia ¢ Tpovpag, épguva 303 Kataval®TdV TOL
SeEnyon ov mOAN ¢ Beccarovikng £0e1&e OTL TPOKELTAL Yo TPOTOV VYNANG a&iog.
Ot KotavolmTég avayvapilovy TV vIepoyn oTNY TOLOTNTA TG TPOVPAG, TOVE OPECEL 1|
yevon g, Ba dokipalav Kot GAAa TpoidvTa TG, ¥®PIg OLMS Vo, givat dlatebeévol va
TANP®OCOLY KTl Topandve. Eniong, Bewpodv ToAd onpaviikd T0 KOWVMVIKOOIKOVOLIKO
Kot TEPPaALOVTIKG Operog mov TNyalel amd TV KaAAEpyeld g Ilpokeyévov va
avénbelt m A&l g Oa mpémer va yivouv evépyeleg Peitimong tov  Pabpov
AVOYVOPICIHOTNTAG NG Kol TNG KOWMVIKNG NG OmodoyNne G TPOoidV EKAEKTIKO,
€EE101KEVILEVO KOl TOAVTEAEC.

AéEeic Khedrd: Tpovopa, A&ia Exdvopov IIpoidvtog, ATOWELS KOTAVIADTOV

Ewayoy
Ot Aaker (1996) xai Keller (1993) eivar ot dvo cvyypageic mov acyoindnkov

EKTEVMG LE TNV évvola TNG a&ilog ETMVVIOL TPOIOVTOG, SIUTVIMGOV OPIGLOVE Y10l OVTHV
Kot avéloav to Pacikd cvototikd otoyeio e O Aaker (1996) vrootnpiler 6t n
a&lo evég emdvopov mpoidvtog amaptiletal omd évav apldpd ctoyeimv, mov sival n
agocioon (loyalty), n avayvopioydto (awareness), 1 avtidnm notdtra (perceived
quality) kot ot cuvelppol | ovvdéoelg (brand associations). Oco 7o wGyvPQ givar avTd



T, otoygia, TOo0 wo VYNAN gival 1 a&io TOL SOUOPPDVETAL Y10, TO TPOIOV ATO TOV
katavaAotn (Lassar ef al. 1995, Bauer et al. 2005).

Ot Anselmsson et al. (2007) e&erdlovv €101KA Y10 TO. TPOPIUE EKTOG OO TIG
1é00ep1c Paoikéc mapadootakés daoTdoElg Tov Hovtélov tov Aaker kot 000 emmAéov
Sl00TACELS, OVTAY TG VYNNG TWNG Kat g povadikotrag. EmumAéov, o1 cuyypageic
avtol Bpnkav OTL ylo. T0. TPOPIUE, Ol GYETIKOL GUVEIPUOL LE TO TPOIOV pmopel va
oyetiovtal pe v meproyn mpoéievong (origin), ta Oéuata vyelag (health),
UKo TO MG TTPog To TEPIPAAAov 1 ta (o (environment / animal friendliness), v
opyavoTikn dour (organizational associations) TV OpPYOVIGU®V TOPAY®YNG Kol THV
KOW®VIKT] Tovg €wkova (social image). Emiong, divouv éueoon otn onupoacio tov
GUVEIPUOV ovTIapafAAlovTag TOVG LE TIC 1010TNTEG TOL TPoidvtog. H Bacikn dwapopd
HeETAED TOV GUVEIPU®V LE TO TPOIGV Kal T®V 1O10TNTMV TOV TPOidVTOG gival OTL Ot
KOTAVOAMTEG OTNV  TEPIMTOON TOV  TPOQIU®V OV UTOpovV Vo Kpivouv otnv
TPUYUATIKOTNTO TNV TOWOTNTAE TOL TPV TNV KATAVAAMON 1] TN XPNOT TOV, Kol Apa dev
umopovv va, yvopilovv tig 1010tTEC Tov. Emopévag, avtod tov €idovg 1 TtAnpogopia
TOPEYETAL LEC® TOV GLVEIPUAOV LE TO TTPOidV, 0L 0moiol Omodelkvhovtal Eva UEGO
a&10mIoTNG EMKOVOVING.

Emopévag, n Bempia yio v aio g tpovgag Empene vo. copmAnpmdel pe to
TOPOTAV® OTOLYElN, KOOMG amoTELOVV TOPAYOVTEG OV SLOUOPPAVOVY TNV OVTIANYM
KO TIG TPOTIUNOELG TOV KoTovalaTdv. Kotd mapduoto tpomo eviypynoav kot ot Orth et
al. (2005), ot omoiot perémmoav v oflo Tov Kpaoclov. Avtoi mapoTipnoay OTL Ot
KOTOAVOAMTEG TOAD €OKOAN GAAALOY KPOGT UIOG CUYKEKPILEVIG EMOVOLUOG LE KPAoT
GAMNG em@vopiog, edv avtd NTay 6aElag ToldTag, oAAG YoaUnAOTEPNG TS, AvTtd
GUVEPLVE Y1OTL LEYPL TOTE Ol TAPAYDYOL T LOVN 1010TNTA TOL TPOPAALAVE Y1 TO KPOGL
TOVG NTaV 1 TOWOTNTA Kot Kovéva GAA0 otoyyegio. Q¢ amoTéhecua Ol Topoy®yol
Bpétniay avTétonol e £vay ayplo avIoyOVIGHO TV, OCTOL aVTIAeOnKay 4Tt ot
KaTavoA®TEG NTav Alyo 1 kaBodov eEolkelmpévol e Ta S1apopa €01 KPOGIOD KoL Yo
avtd Ta a&loAoyovoay pe Baon GAAa otoygia, Ta omoio PTopel va nTav EKTOG omd TV
moLdTNTa, M TN, N Kowvovikn aio (social benefit), 1 cuvacOnuatiky a&io (emotional
benefit), n mepParroviikn aion (environmental benefit) ko1 1 avBpomotiky aio
(human benefit).

To mapondve Epyovial e cuppovia pe v €pevuva TV Drichoutis ef al. (2007), ot
omoiot avagépovy 6Tt 1 a&ia ETOVLIOV TPOidvTog ennpedletal 1yvpd omd T0 GHVOAO
TOV 1O10THTOV TOV, Ol OTTOIEG UTOPEL VAL EIVOIL AUEGH TAPATNPTCILES OTMG TO YPDLLOL, TO
oyNuHa K.G. N va &govv pia apnpnuévn évvola, Onmg to av ivol eb0pavorta, meptlniTnTa
K.G. | va Tnyalovy amd TNV TPOCOTIKY EUTELPia Kol T doKiun evog mpoiovroc. H
YVOGN TOV GUVOAOL TMV TAPATAVE 1010TNT®V odnyel o pio oe Pabog yvodon kot
enefepyacio ¢ oiag TOL TPOIOVTOG. AKOUN, OTIC WO0TNTEG TOL TPOIOVTOG
cvumepiopfdvoviar kail n yevon (taste), n ooun (odor), n ovotacn (consistency), n
ven (texture), m epedavion (appearance), n Asrrovpywkotnto (function), 1 cvokevascio
(packaging) kot ta. cvotatikd (ingredients) (Anselmsson et al. 2007).

Téloc, n vymA aio Tpoidvtog emnpedlel Oetikd v owovopukn a&ia tov. Enedn,
n oynA) a&io amotelel £VOEIEN avMdTEPTG TOLOTNTOGC, Ol KOTOVAAMTES Elvat o TPOOLLLOL
Vo TANPOCOLY piol HEYOADTEPN T Yoo €V EMAOVOUO TPOIOV, GUYKPITIKG U GAA
TPOIOVTO TTOL EV TPOGPEPOLY TAPOLLOLES EYYVNGELS TOLOTITOG.



3t ovykekpyévn epyacio epevvinkay TOGO Ol TECOEPIS OLOOTAUCES 7TTOV
nmpoteivouv ot Aaker (1996) kot Keller (1993), ot onoieg Bpiokovv e@appoyn o€ OAEG TIG
KATNYOpiEG TPOIOVTAV, 0PI 101aitepn S1GKPIOT, OGO KOl KATOLOL 0td TOVE TOPAYOVTES
oV ypnoonoincav ot Lassar ef al. (1995), Lau and Lee (1999), Orth et al. (2005),
Anselmsson et al. (2007), Drichoutis et al. (2007) mov =mpocapudloviol oTIg
Wotepotnteg TG TPpoveas. H a&ia tpovgag e€etaleton amod 1 GKOTL TOV KOTOVOAMTY|
(consumer-based brand equity), 6nwg mpoteivouv 6Tt Tpémel va yivetar ot Pappu et al.
(2006), yt'oavtd Kot gpguvatot 1 onuocio kot a&io Tov amodidEl 0 KOTAVOAMTAG OTO
TPOIOV aVTO.

Yl ké kot pédooor

H ovykexpyiévn €pgvva dievepynbnke oty moAn g Oeccolovikng oe deiypa 303
KaTavoAOT®OV Tpoveag. H pnébodog cuAloyng Tov delyotog mov ypnoyonodnke fray
n deypotoyio tov “sunopikdv kéEvipov”’ (Shopping Center Sampling n Mall
Interception Technique) (Tull & Hawkins 1993, McDaniel & Gates 1995, Churchill
1995), n omoia eivor pio oyeTKA véa HEBOOOC SetyLATOANYING TTOV YPNCLOTOLEITOL
EVPEMG OE EPEVVEG UAPKETIVYK OAAG KOl 08 GAAO EMGTNOVIKG epeuvnTikd tedia. Eivar
oyetTika aveéEodn, dev amartel ™V VmapEn SEYLATOANTTIKOD TANGIOV KOl TTOPEYEL
OPKETE aVTITPOCOTEVTIKG Ogiypata tov vd e&étoon mAnbvopod (Tull & Hawkins
1993, Churchill 1995). H épgvva élafe ydpo kab’ 0An ™ didpketo Tov £Ttovg 2009. To
Epotpatoldoylo mepieiye 12 epwtioelg mov petpovoav v A&la g Tpodeog
oopeova pe toug Aaker (1991) kat tovg Woodruff (1997), Orth ef al. (2005), Sweeney
kat Soutar (2001) xor Tsai (2005) kot amoteAovVTAY OO TEVIE EMUEPOVS DepaTIKEG
gvomrec: 1) v avtiAnmm modttd (perceived quality) 1 oyéomn tyunc/koéctovg (price /
value for money), 3) v kowwovik amodoyn M a&io (social value), 4) 10
mepParroviikd O6@erog (environmental benefit), 4) 10 KOW®VIKO KOl OIKOVOUIKO
0peAog (social and economical benefit), 5) v apocioon 1 tpoocniwon (brand loyalty).
Ol gpO™OE; NTOV KAEIOTOD TOMOV KOl Ol OMAVINOELS K®dwomomnkay pe 600
Tpomovg: 0) pe ™ SwPabuicuévn meviafaduo Kiipoka tomov Likert (MuyaAomodiov
1992), ypnowonotdvtog tig TiHég 1, 2, 3, 4 kot 5, amd TIg Mo apyNTIKEG TPOG TIC 7O
Oetikéc amaviioelg (Awpoved Amdlvta, Algpavd, Odte Alpovod OvTe ZuuEoOvd,
Sopeove, Zoueoved Amoivta) kot B) pe v khipoko onpoviikdémtog (Importance
Scale), ypnowomoldvtag eniong tig TWég 1, 2, 3, 4 kat 5, and TI¢ To APVNTIKES TPOG TIG
o Oetikég amavrioelg (Kaboiov Enpoviikd, Atyo Enpoviikd, Kdanwog Enuovtiko,
[ToA0d Znpavtiko, Iapa [ToAd Znpavtikd) (Avopovikiong kot Bactieidong 2006). T
) otatiotikn enegepyacio Tov dedopuévav epappooctnkay ot pébodot g Ileprypopikng
STATIOTIKNG, OTMOG O VIOAOYIGHOG ATOAVTMY KOl GYETIKOY GUYVOTHTOV (T0c0oTMOV %),
SEIKTOV KEVIPIKNG TAoNG (HécOL Opol Kol OAUECES TWES) KOl OEIKTMY OL0CTOPAG
(tomikég amokAicetg). Ot avoAdoelg Eyvay e To oToTtoTikd Tokéto SPSS v.15.0.

Amnoteléopata
Ytovg ITivakeg 1 puéypt 6 amOTLAOVOVTOL Ol OTOVINCELS (KOTOVOUES Kol YEVIKEG
TAGEIS) TOV GUUUETEYOVTOV G KGBe MNAmon.



Mivaxog 1. Agikteg Kevtpikng Tdong kot AlokOpovens tov ATovtioemy

oyetika pe mv Ao Tpovpag

Table 1. Indices of central tendency and dispersion of the answers about

Truffles Equity
Epoticsig/Oipota MO®* ATP TAY
Q1. H Tpodga ivar Eva omd ta KoAoTepa €10M 4.1 40 08
LaVITOpLdV
Q2. H vynAn tiunf g tpod@og aviamokpivetal otny 3.6 40 1.0
VYNAN TG TOOTNTA ’ ’ ’
Q3. Eipow OSwtebeipévog vo  minphowm  "katt 31 30 11
TOPATAVO" TPOKEUEVOL VOL yOPAG® TPOVPOL ’ ’ ’
Q4. To yeyovog otL ayopdlm Kol TpO® TPOLPA LE 1.8 10 09
BonBdet va kévm koA EVTOTOOT GTOVE YOP® OV ’ ’ ’
Q5. Agov dokipoca TPodEo Yo TPMTN EOPd, GTN
. . , 3,6 40 1,0

GUVEYEL LLOV (LpEGE TOAD
Q6. Zuyva Aém otovg eilovg Lov TOG0o VOGTIUN gival 28 30 1.1
M TPOoLPa. ’ ’ ’
Q7. Ou cvveyicw va ayopdl®m TPOVPA, EMEON OV

. , , 2,9 30 1,1
apEceL Tapa TOAD
Q8. H tpovgpa eivar m wpd™ pov emihoyn oOtav 24 20 1.1
TPOKELTAL VO AyOpAc® gourmet Tpoidvo ’ ’ ’
Q9. Evyapictog 0o dokipala kot GAia Tpoidvio Tov 38 40 08

TEPLEYOLV TPOVPOL

*MO: Méoog Opog
PAT: Awgpeon Tum
"TA: Tomikf) AtoxkAion

MMivokog 2. Kotavoun Amaviicemv oyetikd pe v A&la Tpovpag
Table 2. Frequency distributions of the corresponding answers about Truffles Equity

Ovte
poriens 0 o Sumone SO S v
ZUROOVA
Q1 Zvyvomra 3 6 44 135 96 19 303
% 1,0% 2,0% 14,5% 44,6% 31,7% 6,2% 100,0%
Q2 Zvuyvomto 8 33 82 101 56 23 303
% 2,6% 10,9% 27,1% 33,3% 18,5% 7,6% 100,0%
Q3 Xvyvomta 27 64 90 86 27 9 303
% 8,9% 21,1% 29,7% 28,4% 8,9% 3% 100,0%
Q4 Zvyvomra 135 82 30 17 2 37 303
% 44,6% 27,1% 9,9% 5,6% 0,7% 12,3%  100,0%
Q5 Zvyvomrta 11 23 55 111 32 71 303
% 3,6% 7,6% 18,2% 36,6% 10,6% 23,4%  100,0%
Q6 Zvyvomrta 41 53 84 52 15 58 303
% 13,5% 17,5% 27,7% 17,2% 5,0% 19,1%  100,0%



Q7 Zvyvomta 36 40 84 55
% 11,9% 13,2% 27,7% 18,2%

Q8 Zvyvomta 55 80 77 26
% 18,2% 26,4% 25,4% 8,6%

Q9 Zvyvomra 7 14 45 180
% 2,3% 4,6% 14,9% 59,4%

14 74 303
4,6% 24,4%  100,0%
11 54 303
3,6% 17,8%  100,0%
47 10 303
15,5% 3,3% 100,0%

Av AdPovpe voyn 1o péco o6po, t ddpeon Ty (Ilivakag 1) kot v Kotovoun
GYETIKDY GLYVOTNTOV TV omavtioewnv (Ilivakag 2), pmopodie vo omoddoovpe Eva

YEVIKO YOPOUKTNPIONO Y10 TIS OTOVINGELS OE KAOE EpMTNON.

Mivakog 3. T'evikdg Xapaxtpiopog Amaviicemv oxetikd pe v A&ia Tpodeog
Table 3. General characterization of the answers about Truffles Equity

Epotioeig

I'evikog Xapoktnpiopdc”

Q1. H tpodpa civar évo omd to KOADTEPO, €idM
LOVITOPIDV

SUHOOVD  €MG  ZLUEOVOD
Andlvta (76,3%)

Q2. H vynAq T ¢ Tpoveag avTomoKpiveETal TNV Ovre ’Aux’q)covd) Oﬁr:s
VYN TC TOTTO SUHOOVD  €MG  ZLUQOVOD
(60,4%)
Ovte Alopovod Ovte

Q3. Eipot dratebeyiévog vo mAnpdow "kdtt mopamive”
TPOKEUEVOL VO AyOPAG® TPOLP,

SUHOOVD  €MG  ZLUEOVOD
(58,1%)

Q4. To yeyovog 61l ayopdle kol Tpd® TPoLEA pE | Aldpoved  Amoivta  £mg
BonBdet va kdvm koA EVIOTOOT GTOVE YOP® OV Aweove (71,7%)
Ovte Alopovd Ovte

Q5. Aol dokipoco TPodEO Y. TPMOTH QOPd, O
GUVEYELDL LLOV APECE TTOAD

SUHOOVD  €MG  ZLUEOVOD
(54,8%)

Cn s , . . , Aoovo £€m¢ Ovte

?(ZU EExva A® 6TOLG EIAOVE POV OGO VOOTIUN Elvae 1) Agovh OBTe ZOpeVH
pove (45,2%)

Ovte Aopovd Ovte

Q7. ®a ocvveyic® va ayopdlm TPovEO, E€MEWN LOV
ap£0EL TAPQ TOAD

SUHOOVD  €mMG  ZLUEOVOD
(45,9%)

Q8. H tpovpa eivar m mpodTn pov emioyn Otav
TPOKELTAL VO 0yOpAc® gourmet Tpoidvo

Alpovo £€0¢ Ovrte
Awgpoveo Ovte  Zopeovod
(51,8%)

Q9. Evyopictmg Ba doxipalo kot dAdo mpoidvio mov
TEPLEYOLV TPOVPOL

ZopQove £0C ZVUEOVO
Andlvta (74,9%)

*Me &vtovn ypogr dnAdvovTal ot amovInoelg Tov gixav cvppetoyxfi >50% otov voAoyIopd Tov abpoloTikod

TOGOGTOV.

Mivaxog 4. Acixtec Kevtpikng Tdong kot AlokOHovoNS TV ATOVTICE®V GYETIKA LLE

mv A&ia Tpodeoag

Table 4. Indices of central tendency and dispersion of the answers about Truffles

Equity




Epotmiccig/Oénata MO* ATP TAY
Q10. To @kd TPOMO MOPOY®YNG TNG 7TPOG TO
mepParrov

Q11. To yeyovog 6Tl mapdyetar €GOONUC Y10, TOLG
KOTOIKOVG TV OPEVAV TEPLOYDV

Q12. To 61t a&lomolodvtat Gyovol oypol 6€ OpeIvES Kot
MNMOPEWVEG TEPLOYES 4,1 4,0 0,9

3,8 40 09

*MO: Méoog Opog
PAT: Avgpeon Tm
"TA: Torikf) AtoxkAiion

MMivokog 5. Kotavoun Amaviicemv oyetikd pe v A&la Tpovpag
Table 5. Frequency distributions of the corresponding answers about Truffles Equity
Ka06rov Aiyo Kanog oAb MMapa Moid  Agv

Eporioss ZNHAVTIKO ZNHAVTIKO INpavTikd  ZnpoavTiké ZNHAVTIKO ATOVT® Livoro
Q10  Zvyvotmta 5 30 49 149 59 11 303
% 1,7% 9,9% 16,2% 49,2% 19,5% 3,7% 100,0%
Q11  Xvyvomra 8 19 38 145 86 7 303
% 2,6% 6,3% 12,5% 47,9% 28,4% 2,3% 100,0%
Q12  Xvyvomra 5 10 33 142 105 8 303
% 1.7% 3.3% 10.9% 46.9% 34.7% 2.7% 100.0%

Av AdPouvpe voyn to péco opo, t dwdpeon Ty (IMivaxag 4) kot TV KATAVOUT
GYETIKDY GLYVOTNTOV TV oraviioewnv (Ilivakag 5), pmopodie vo amoddoovpe Eva
YEVIKO YOPOUKTNPIOHO Y10 TIS OTAVTNGELS € KAOE EpMTNON.

Mivakog 6. I'evikdg Xapaxtpiopog Amaviicemv oxetikd pe v A&ia Tpodeog
Table 6. General characterization of the answers about Truffles Equity

Epotioeig I'evikog Xapoktnpropdc”
Q10. To o@uukd tpémo mapaywyng ™G mpog To | [ToAd émg Ilapa  mOAD
mepPaAlov (68,7%)

Q11. To yeyovog OtL mopdyetor €0odNpa vy tovg | [ToAd émg Ilapa  moAD
KOTOIKOLG TV OPEWVAV TEPLOYDV (76,3%)

Q12. To 611 a&lomotovvral dyovol aypoi o€ opewvég kot | [ToAd  émg  IIapa  moAd
NUOPEWVEG TEPLOYES (81,6%)

*Me £vtovn ypogr dnAdvovTal ot amovInoelg Tov gixav cvppetoyfi >50% otov vIToAoyIoHo Tov abpoloTikod
TOGOGTOV.

AT T HEAETN TOV TTOPATAVE OTOTEAECUATOV To BOCIKA gvprpata cuvoyilovial ota
TOPOKAT®:

Ot KoTavol®Tég Bempovv 4Tt 1) TPoDE Eival Eva 0o Ta. KOAVTEPO, €101 LAVITAPIDOV
(Q1, MO=4,1). Zopemvodv OTL 1 LYNAN TNG TWN OVTOTOKPIVETOL OTNV LYNAN TNG
mowotnto, (Q2, MO=3,6), Oumg daTnPodV 0VOETEPT OTACN ®C TPOog TNV Tpobeon
TANPoUNG "eni TAEov ¥pNUATIKOD TOGOV" TPOKEWEVOL Vo, ayopdcovy Tpovea (Q3,
MO=3,1). Eniong, dtoupmvodv amOAVTO e TV Gmoyrn OTL 1 ayopd Kol KOTOVAA®OT)|




Tpodeog Tovg Ponbdel va mpofeviicovv koAl evtimmon otovg Yopo Tovg (Q4,
MO=1,8).

OemPolV MG TOAD GNUAVTIKO TAPAYOVTO ETPPONG KATA TNV Ayopd TNG TPOVPAG, TO
TEPPUANOVTIKO KOl KOW®OVIKOOIKOVOUIKO OQPEAOG TOV TTPOKVATEL Otd TNV KOAMEPYELD.
mG. 'Etot, ot katavalatég Oewpohv ToAD onpavTikd To Yeyovog OTL 1) TPoDEO TaPAYETOL
pe euukd tpomo mpog Tt mepiPaiiov (Q10, MO=3,8), 411 mapdyetat LGOI Y10 TOVG
Katoikovg Twv opevdv mepoydv (Q11, MO=4,0) kot t0 6Tt a&lomotovvTol dyovol
aypol og opevég Kot Npopeves meproyes (Q12, MO=4,1).

e 0,1t aQopd TNV 0QPOGI®ON TOL EMOEIKVIOVY Ol KATUVOAMTEG AMEVOVTL OTO
TPOIOV, 01 KOTAVOA®TEG dSNADVOVY OTL 0poD SOKILACHY TPOVEO. Y10, TPMTN QOPE OT
GUVEXELD TOVG Apece oD (Q5, MO=3,6) ka1 0Tt evyapiotwg Oo dokipalav kot GAia
mpoidvTa Tov mepEyovv Tpovpa (Q9, M0O=3,8). Ounwc, dnAdvovy 0Tt 1 TPOVPA deV
QOTEAEL TNV TPDTY TOVG €MAOYY, OTOV TPOKELTAL VO ayopdoovy gourmet mpoidvio
(Q8, MO=2,4). Axoun, ekepalovv ovdétepn otdon pe T SNAmon OtL cuyvh Aéve
G6TOVG QiAOVG TOvg TOoo vooTyn givar 1 Tpovea (Q6, MO=2,8) kot wg mpog TV
mpoBecn| Toug vo cuveyicovy va ayopdlovy Tpova, €medn tovg dpece moAy (Q7,
MO=2,9).

Yvpnepdopato

H tpovea o tovg EAAnvec katavolmtés givar Eva mpoiov mov yopoktnpiletor
amo: 1) vyniy mowdtnrta, 2) vyniod Poabud agocioong 3) vynAn oyéon TWAG —
molotntog, 4) uikpd Pabud KOW®VIKAG 0modoxns, S5) LYNAO KOWMVIKOOIKOVOLIKO
0peA0g Kat 6) VYNAO TEPPUILOVTIKO OPEAOC.

Ol to Topambveo ocvumepdopoto  emBaiietor vo to AdPovv  vadym ot
eVOLaPEPOLEVOL TTOV EMBVIOLY VO, acyoAN0obY LE TO EUTOPLO TNG TPOVPOS, DOTE 1|
EMYEPNIATIKY TOVG TpooTadeia va, £xet OeTikn ExPaom.
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Abstract

In the science of marketing and business practices often found the concept of Brand
Equity. How Brand Equity operates is one of the most interesting academicals question,
because provide value to the firm as well as to the customer. On the one hand, it
improves the firm’s efficiency by reducing marketing costs and improving prices and
margins and on the other hand, it serves as a safety tool and helps customers to interpret



and process information about the product and also affect the customer’s confidence in
the purchase decision. On agroforestry practices, companies develop a high product
value to solve the communication problem between the producer and consumer. When
perceiving high levels of value from a purchase, consumers feel positive about their
consumption experiences, tend to express high levels of willingness to buy and low
levels of willingness to look for alternatives products. As regards the Truffles Equity,
303 consumer survey conducted in the city of Thessaloniki showed that this is a high
valuable product. Consumers recognize excellence in the quality of the truffle, like the
taste, would try other truffle products, without be willing to pay higher prices.
Furthermore, they consider as very important socioeconomic and environmental
benefits arising from its cultivation. To improve its value should be reinforce the level
of awareness and social approvement of truffles as an elite, specialized and luxurious
product.
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