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MAPKETINIK ETTIXEIPHZES)N ETTEZEPIAZIAY =YAQY EIAIKEZ TTEPITITQSEIX

—

KaBe pépa, aprepwvete 30 Aemtd piAwvTag pe 0Uo TeAdTEG 0dG.

2. TlpookahéoTe ToUuC KAAUTEPOUC TTEAATEC 0AC aThv ETMIXEipNON oadc
va Toug ésvavnoe're Kal va Toug TTAPOUCIACETE TN 6|a6u<ao|a
TApAywyne TwWV EMTAWY 0d¢ N TWV CUAOUPYIKWY KATAOKEUWYV
0agc

3. ToixokoAAnoTe oTnv eTaipeia dpBpa amo epnuepidoec N ePIodIKA
yia Oidpopec €e€eAiCelc Tou KAddou oag, KabBwg Kar Td
ETTAYYEAUATIKA €MITEUYHATA TWY TTEAATWY 0AC.

4.  TlpookaAtoTe Toug TeAdTeg oag va kabicowv h va avyuéouv Eva
VEO aag ETMITTAO N KATAOKEUH 0dC TIPOTOU KUKAOWOPNOEI OThV
ayopd.

2. UVEPYAOTEITE HE TOUC TTEAATEC 0AC
PpovTioTe va Toug diveTe alia kaBnuepivd.

EpappooTe TIC £MTUXNUEVEC OTPATNYIKEC ETAIPEIWV TIOU Eival
YVWOTEC Yid TRV dpIoTh EEUTTNPETNON TTEAATWY.

®PpovTioTE vad ATTOKTACETE Kolvd €VOIAQYEPOVTA HE TOUC TTEAATEG
0d¢ Kdl KAAAIEpYNOTE TIC ONUOCIEC OXETEIC 0AG.

PpovTioTe va mapakoAouBeiTe ThV TopEia TwWy AvTAywvIioTWyY 0dg.
OuunBceitel O meAdTng £xel mavrta dikio (akopn Ki av €xel ddIKo).
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